
WESTWIN REALTY

KAMLOOPS

NathanMYhrREALTOR ®

BUYERS GUIDE
... TO A SUCCESSFUL PURCHASE!



WHAT YOU SHOULD EXPECT
FROM ME AS YOUR REALTOR

I will provide undivided LOYALTY to you by protecting your
negotiating position at all times, and full DISCLOSURE of
all known facts which may affect or influence your decisions.
I will not be able to disclose to you confidential information
obtained from my other clients and vice versa. I will only act
within the scope of the authority granted to me by you. I will
obey all lawful instructions given to act on your behalf. I will
maintain the CONFIDENTIALITY of your information
(financial, legal, personal, etc.) I will always use
REASONABLE SKILL AND CARE in performing all
assigned duties in the role as agent.



This guide is meant to serve as a quick reference guide. It does not replace the advice of a
real estate or mortgage broker or agency. Nathan Myhr or anyone from his team assumes no
responsibility for any consequences arising from use of the information provided in this guide.

This document is not intended to solicit properties already listed for sale with another broker.

My Mission is to ensure the entire buying process is as simple and
stress free as possible. Furthermore, by the end of this guide, you will
better understand how to protect yourself when buying real estate as
well as ensure that there are no surprises during and after the purchase.



My objective is to make sure the entire buying process is as simple and stress free as

possible and make it a fun and memorable experience.

• Keep your top dollar amount, motivation, and plans confidential.

• Use terms and conditions to fully protect you.

• Prepare a Comparative Market Evaluation for Each Property.

• Represent your best interests every step of the buying process.

• Advise you on price, inclusions, and sometimes even reason NOT to buy.

• Disclose all knowledge about the property including liens and the property history.

• Structure and negotiate the offer in your best interest.

• Arrange property showings.

• Assist with obtaining financing.

• Explain the forms and agreements.

My service does not end when this transaction is complete.
I vow to always be available as a resource for anything real estate related.

"I WORK FOR YOU!"



Nathan Myhr

My Promise

For most people, buying
real estate is one of the
most significant financial
decisions they will ever
make. Having the right
Realtor on your side can
transform a potentially
stressful and complex
t r ansac t i on i n to an
exciting and rewarding
experience.

I Promise to protect you
with valuable advice,
knowledge and expertise
that allow you to sell with
confidence knowing that
you’re making informed
decisions. I promise to be
reachable 24/7 and
ensure to keep you up to
date during the entire
process.



(someone you trust!)

and review CMA and associated docs

Decide on Price, Terms, Dates

decision to
move

Plan & Budget

Hire a REALTOR

DiscussWants &Needs

Tour Homes

Sleep on It

Write Offer

Meet with bank or mortgage broker

Mortgage Approval

THE BUYING PROCESS



with Usual Conditions

Make
Your
Move

Subjects Removed

Buyers meet with Lawyers

Monies are Dispersed

Offer is Presented

Negotiations Begin

Offer Accepted

Lender Commitment

Home Inspection

Documents Reviewed

Conditions AreMet

Lawyer Notary

Title is Transferred





7. WHAT IS A DOWN PAYMENT?
A down payment is a sum of money that you
invest into your home purchase, and can range
between 5% to 25% depending on your situation.
There are a many ways to get one, such as:

• Sav ings

• RRSPs
• Monetary gift

• Borrowed down
payment *ASK FOR DETAILS

1. WHAT IS A MORTGAGE?
a legal agreement by which a bank or other creditor lends money at interest in
exchange for taking title of the debtor's property, with the condition that the
conveyance of title becomes void upon the payment of the debt.

2. WHEN SHOULD I GET A MORTGAGE?
Before you start looking for a home, you will need to know how much you can
actually spend. The best way to do that is to get prequalified for a mortgage. To
get prequalified, you just need to provide some financial information to your
mortgage banker, such as your income and the amount of savings and
investments you have. Your lender will review this information and tell you how
much we can lend you. This will tell you the price range of the homes you
should be looking at. Later, you can get preapproved for credit, which involves
providing your financial documents (W-2 statements, paycheck stubs, bank
account statements, etc.) so your lender can verify your financial status and
credit.

3. MORTGAGE BROKER OR BANK?
In the past, prospective home buyers turned exclusively to their banks for their
mortgage needs, but you now have more options at your disposal with the
growing presence of mortgage brokers. Independent mortgage brokers are
licensed mortgage specialists who have access to multiple lenders and
mortgage rates. They essentially negotiate the lowest rate for you, and because
they acquire high quantities of mortgage products, mortgage brokers can pass
volume discounts directly on to you.

4. WHAT IS A MORTGAGE BROKER?
A Mortgage Broker is a licensed professional working for a mortgage brokerage
company. Think of them as your financial planner for your mortgage. They work
for you (the borrower) and negotiate the best product with a variety of lenders
and banks that work BEST for your situation. What’s even better that in most
cases, there is NO FEE for their service.

10. HOW LONG DOES THE MORTGAGE PROCESS TAKE?
The length of time can vary person to person and depends on the situation. From the
first application taken until a deal closes, it can take anywhere from a couple weeks to
a few months.

9. WHAT IS CREDIT?
Credit is another word for reliability. Lenders look at your credit score to see how
likely you are, or how reliable you will be at paying off debts and paying them on a
time. Scores range between 300 - 900, generally your goal is to be above 680.

8. SHOULD I GO WITH A FIXED OR A VARIABLE RATE?
This depends on your financial situation. If you’d rather not second guess what
your monthly payment will be from month to month, than many people prefer the
security of a fixed interest rate. On the other hand, if you go with a variable rate
and the posted rates are low, you can end up saving a lot more than at a fixed rate
and have more flexibility due to what is generally a smaller penalty. You will
however, be taking a chance that interest rates can rise, which means you could
end up paying more than that of a fixed rate mortgage.

THE
MORTGAGE

6. WHY SHOULD I GET PRE-APPROVED?
Pre-approvals give you peace of mind when you are searching for your perfect
home. By getting pre-approved for a mortgage, you will have a better
understanding of how much you can afford to borrow, how much of a down
payment you require, and what price range you can comfortably house shop for.
*Please note that this is not a guarantee, but it can help prepare you as much
as possible.

5. WHAT IS THE BEST RATE?
The best rate varies wildly depending on your situation, the lending institution,
your down payment amount and of course your credit. You can be assured that
we as your partner and broker will educate and advise you on the BEST options
based on your financial plan and offer you the rate and product which suits you
best up front (no haggling required).

The above information is from various sources and should be verified by a qualified mortgage professional.
If you have any further questions, please contact a qualified Mortgage Broker, Bank or Credit Union.
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1. After meeting with you to discuss, in detail,
your wants and needs in your new home,
your home buying criteria is then inputted
into my Client Connect Database.

2. All day/every day, the database filters
through the MLS listings to find homes
that match YOUR wants and needs.

3. I then approve each and every listing that
is sent to you to ensure you only get sent
homes that fit your criteria.

4. You then pick the homes you like (or have
questions about) and I will gather as much
information as I can for you about the
homes you have chosen.

5. When you see a home you want to look at,
I will arrange a showing tour for you, at
your convenience.

6. Once you have found a home that you
would like to make an offer on, I then
complete a comparative market analysis
using homes that have recently sold in the
area, so you can make an educated offer.

7. It is always your best interest to tour
homes with me present as your agent.
With this in mind, I will also give you a few
of my business cards so that if you should
stop into an open house without me
present, you can give the agent on-duty
my card. This way, you can avoid any
conflicts of interest and the seller’s agent
will know that you are with me. Avoiding
any confusion at the time of a potential
offer.

THE SEARCH



YOUR HOME BUYING TEAM

Whether it’s your first time buying a home or you’ve done it
before, it’s good to have a team of experienced professionals
to help you along the way aside from your real estate agent,
you should align yourself with the following.

Insurance broker: You will need property insurance to cover
the replacement cost of your home and its contents in case of
loss. It is also a good idea to get mortgage life insurance,
which will protect your family if you die before your mortgage
is paid off. An insurance broker can help you with this.

Home inspector: Whether you’re buying a new or a resale
home, you should have it inspected by a professional home
inspector. The inspector will assess the condition of the house
and tell you if any major repairs or replacements are needed.

Builder or contractor: If you’re building a new home or
your home needs extensive renovations, you’ll need to hire a
builder or contractor. Ask candidates for several references
and check them carefully. You can also visit other homes
they’ve built and ask if they are members of a homebuilders’
association.

Lender or broker: There are many lending sources for
mortgages, including banks, trust companies, credit unions
and pension funds. Each offers different terms and options, so
be sure to shop around! Mortgage brokers can be a good
resource, as they can work with more than one lender.

Lawyer or notary: A lawyer will protect your legal interests.
They make sure that the property you want to buy is free of
any liens, charges and work or cleanup orders. A lawyer or
notary will also review all contracts before you sign them,
especially the offer to purchase.

Ask for my preferred partners list*



COSTS TO CONSIDER

Let's get you moving.

Down payment — the part of the home price
that is paid when you make an offer to purchase

Deposit — To Require to ensure that the
buyer is serious about purchasing the home.
Can form part of the down payment but must be
paid at the time all conditions are removed.

Home inspection — basically paying to have
piece of mind in what you are purchasing. Highly
recommended and worth the cost.

Insurance costs — including proper ty
insurance, mortgage loan insurance, Mortgage
Default Insurance (CMHC), etc.

Property Transfer Tax — based on a
percentage of the purchase price of the
property

Prepaid property taxes & utility bills —
you may have to reimburse the seller for bills
paid in advance

Legal or notary fees — paid directly to the
lawyer at the time of conveyancing. Notaries
can be less expensive but if a problem arises,
they cannot help you so you may need to hire a
separate lawyer.,



A practical reference tool for the sale of your
property in British Columbia.

GST — on the purchase price (for newly
built homes) or on the mortgage loan
insurance (if applicable).

Survey Fee — some lenders want to
ensure that the property you are buying
doesn't encroach on other land or vice
versa.

Appliances & Window Coverings —
depending on what is written in the
contract or what the sellers are willing to
include in the sale, you may not get the
appliances or wind coverings.

Service Hook-Up Fees — don’t forget
that things like hydro, gas, cable and
internet are all your responsibility and
must be scheduled to be hooked up.

Condominium Fees — this may include
your strata fees and depending on the
individual complex, you may pay for or
“move-in” fee.

Appraisal Fee — lenders sometimes
want to ensure that the home is worth
what you are paying so they hire an
appraiser to determine this. The fees are
borne by you, the buyer.

Potential repairs or renovations —
unless you are buying a brand new home,
there will often be small repairs or
renovations that you want to do to make
the home perfect.

Furniture & Decor — it is very rare that
a new home owner doesn't need to buy a
few additional things to match the new
home and layout.





With most homes selling quickly and in multiple offers,
it’s key to use every advantage you can to ensure you

don’t lose out on the “perfect” home.

1. View properties as quickly as possible when they become
available.

2. Once a property is viewed, make your decision as quickly as
possible as anybody else can make an offer at anytime.

3. If you are strongly considering a home, let your real estate
agent know so he can inform the listing agent of your
interest. This way, if any offers come in while you're thinking
about it, you should be informed prior to them accepting it.

4. Communicate as often as possible with your real estate
agent.

5. Ensure your real estate agent knows and understands your
goals and keep him/her up to date if anything changes.

6. Don’t be afraid to offer on the first home you see. Often
times, the first one is the best option.

7. Never think that a property isn't worth offering on just
because you guess it will sell above asking price.

MULTIPLE OFFER SITUATIONS

8. Put your best foot forward on your first offer, you may not
get a second chance.

9. Price isn’t the only important part of a contract. Terms and
conditions play a big role. i.e. - Dates & Conditions.

10. Your best chance of winning in multiple offers is by relating
to the seller and showing them their home will be cared for
just as much by the new owners. A family photo with a nice
letter will achieve this much of the time.

10 HOME BUYING TIPS

LETS GET YOU MOVING...
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